





work on his clubs to correct some of his problems. When he discovers
how my knowledae of equipment can help him, he wants to offer that
service to his students and members.

“These arangements benefit me by 3 me a steady \upld,
repair work, inchuding regripping, reshafting, rel
adjustments, and some full-scale
a full set of custom clubs . . . The rea:
to make the prort n s nq pn)'ll‘ll(.

t need to work on clubs himself and can devote himself to
teaching and nunring his shop

* He doesn't need to have the equipment expense of a fullsenice shop
= His imventory of grips, etc., is reduced or negligible.
As noted by testimonials in his 2004 Clubmaker of the Year Nomi-
nation Package, Hoefling's approach, in both club fitting and bullding
his business, is successful
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